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In January and February 2026, 
Client industries included:

Pharmaceutical Government Oil & Gas

Engineering Construction Academia

+ MORE



Overall Experience 

Participants were asked: 

“How would you rate your overall experience in our 
negotiation and conflict resolution training or 
speaking session?”

The results:

4.8/5 
   Average Rating 

Data: 126 responses



Future Success

Participants were asked: 

“Do you believe that the content (negotiation and conflict 
resolution) delivered will lead to your future success?”

The results:
0% 20% 40% 60% 80% 100%

Absolutely
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No

Data: 128 responses



Our Negotiations 
Training Team

Participants were asked to rate their negotiation trainers on 
engagement and knowledge of the topic.

The results:

Engagement:

Knowledge of the Topic:

4.9/5 
   Average Rating

     Data: 28 responses 

4.98/5 
   Average Rating

     Data: 50 responses 



Our Conflict Resolution 
Training Team

Participants were asked to rate their conflict resolution trainers on 
engagement and knowledge of the topic.

The results:

Engagement:

Knowledge of the Topic:

4.9/5 
   Average Rating

     Data: 77 responses 

4.93/5 
   Average Rating

     Data: 76 responses 



Notable Comments

Participants were encouraged to share additional thoughts about 
their training experience.  Notable comments included:

“Great presenter and kept the audience engaged. Very clearly 
an expert and adept at reading the room. Great course!”

“This is the most engaging training I’ve taken in a very long 
time. Not a single dull or uninteresting moment.”

“That was fantastic. I need to think of how we can roll this out 
across our organization.”

“The exercises and role playing helped solidify the concepts 
into real-life examples.”



Ready to write your 
own success story? 
Visit: www.negotiationscollective.com

Or contact us:

Inquiries@negotiationscollective.com
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